
Logic Class

SCA - Mrs. Woody

Q3:	Week	1	-	Cognitive	Biases


A cognitive bias is a filter through which we process incoming information, which can get in the way of 
our ability to analyze the information on its own merit. 


Although there is some overlap and similarity between cognitive biases and logical fallacies, there is a 
fundamental difference. A cognitive bias affects how we interpret information we hear or read; a logical 
fallacy is a mistake in reasoning when we present an argument. 


Cognitive bias - incoming information       Logical fallacy - outgoing arguments





Keep this worksheet in your folder or notebook.

Example: the first price offered for a used 
car sets an ‘anchor’ price which will 
influence how reasonable or 
unreasonable a counter-offer might seem. 


Even if we feel like an 
initial price is far too 
high, it can make a 
slightly less-than-
reasonable offer 
seem entirely 
reasonable in 
contrast to the 
anchor price.

Example: if you've spent money on a 
meal but you only feel like eating half of it, 
it's irrational to continue to stuff your face 
just because 'you've already paid for it'; 
especially 
considering 
the fact that 
there are 
costs 
associated 
with finishing 
that meal.

What is it about human nature that attracts us to a 
deal when we know the “savings” are imaginary?

_________________________________________

_________________________________________

_________________________________________

_________________________________________

_________________________________________

What is the cost of finishing a meal after you’ve had 
enough, just because you already paid for it?

_________________________________________

_________________________________________

_________________________________________

_________________________________________

______________________________________________


