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Name: ____________________________ Class #: ___________________________

Dealership: __________________________ Location(s): __________________________

Insert the YouTube links to the two videos of your four sales meetings. You may post the videos publicly, 
privately, or through unlisted links.

Link #1 Date recorded

Link #2 Date recorded

Provide comments regarding the following:

What should the instructor look for while reviewing the videos?

Were there changes in attitude and reception of the new format?

Is there anything unique about the meeting you would like us to know?


	Name: 

Karel Johnston
	Class: 

414
	Dealership: Pinehurst Toyota
	Locations: Southern Pines, NC
	Link 1: https://youtu.be/AkEpbJMd5bQ
	Date recorded: 8/26/2023
	Link 2: https://youtu.be/MC10RdFgiuA
	Date recorded_2: 9/9/2023
	What should the instructor look for while reviewing the videos: 

The instructor should look for involvement, understanding of our agenda, and team unity. 
	Were there changes in attitude and reception of the new format: 

Yes the staff really enjoyed it. The General Manager was in the room and said he loved it. 
	Is there anything unique about the meeting you would like us to know: 

Our first meeting was 17 minutes and the second meeting 25 days. We wanted to have a few activities that were fun for the staff.


