FINANCIAL MANAGEMENT

ACTION PLAN 1

o Specific @ Measurable & Achievahle 0 Relevant o Time bound

What is your goal? What do you want to achieve? From what metric? To what metric? By what date?
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BOTTOM LINE: Benefits of Achieving Your Goal Consequences of Not Achieving Your Goal
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When will you start?

How will you gauge your progress? When? Using which metrics?

%,010& s2 corrently 1< o other Fhe gait Hhens oA ot
He shp. EFEcdie Honas, vhey A [Sef) neews ko be
OV we 1)) Obtamn  pasmed dlom the ¢ ustomer b oot
He ofic Gho w o ddach dhe crecelpt of paymest to Hhe e
fl‘/‘" T wi chek e pede foray Gonk -Qrw:é/_g AN
©2023 National Automobile Dealers Association. All Rights Reserved. 7

Jook  foc Hhe recept 5/>o»u:lj W@ Collec-ey The Money.



