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Name: ____________________________ Class #: ___________________________

Dealership: __________________________ Location(s): __________________________

Insert the YouTube links to the two videos of your four sales meetings. You may post the videos publicly, 
privately, or through unlisted links.

Link #1 Date recorded

Link #2 Date recorded

Provide comments regarding the following:

What should the instructor look for while reviewing the videos?

Were there changes in attitude and reception of the new format?

Is there anything unique about the meeting you would like us to know?


	Name: Jimmy Vargas
	Class: N411
	Dealership: Paradise Chevrolet Cadillac
	Locations: Temecula, CA
	Link 1: https://youtu.be/heam_uostz8?si=NeLMrDL5dlrznUxA
	Date recorded: 8/11/2023
	Link 2: https://youtu.be/K_Qs9vnlUeE?si=uboAZEbueYJ4a7NK
	Date recorded_2: 9/1/2023
	What should the instructor look for while reviewing the videos: 

Definetely went over my 15 minute time.  But I had alot to go over we made it postive, fun, we did Kahootz which was well liked and fun for everyone.  We had one of our best weekends following the meeting as well.  
	Were there changes in attitude and reception of the new format: I definetely tried to change from my normal process, I wish I couldve made the total meeting shorter that will be a focus for the future.  The reception was good and I had alot oengagement and escitement whne certain changes were made. 
	Is there anything unique about the meeting you would like us to know: 

Biggest thing was Kahoots was well received and it was a good way to train as we used for inventory and warranty and after market products training. 


