ATD ACADEMY

e
SERVICE OPERATIONS ASSIGNMENT — ACTION PLAN
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What is your goal? What do you want to achieve? From what metric? To what metric? By what date?
Example: “/ will decrease my 5K run time from 30 minutes to 21 minutes by June 15, 2020.”

o000

We W) ncrtase  GuT sectice  Sned  Peduchime Vo mon)
Dee duc L:\kj Cal\o (_uw*’tv\\\ﬂ a¥ 5.5 Ae lc\osozrlwgau\ét ot

j‘g\\s_% Yo\ WYy 5/\vI12\ N a\ g ~\\\15 Monge. el s M '
?vo‘w@v ot Ao genvite  sgece\ion Wi\ ellecK  geovi & @%‘1 g A

How does this goal align with or support your dealer’s vision?
What are the BENEFITS of achieving your goal? What are the CONSEQUENCES if you don’t?

Why is this goal important to you?
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FIXED OPERATIONS 2 — SERVICE

What specific actions or steps will you take to accomplish your goal? What will you do differently or

improve?

For each, be sure to include necessary resources, who is accountable, the measurable result, and dates.
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ATD ACADEMY
|

SERVICE OPERATIONS HOMEWORK — ACTION PLAN

How will you track your progress? Where will you find the information? How often will you check in?
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Potential Obstacles? Potential Solutions?
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BOTTOM LINE! What is the financial impact (expressed in dollars) of achieving your goal?
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