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ACTION PLAN 1

9 Specific @ Measurable @ Relevant o Time bound

What is your goal? What do you want to achieve? From what metric? To what metric? By what date?

Trnpne Pre-cwned opiss PYont
My ) Gross Poit Retua on Sale 18 5- 7). NAOA

Ouade 1S 2L+ wawen wadd e My gml bcj' ine

end 6% year

BOTTOM LINE: Benefits of Achicving Your Geal Consequences of Not Achieving Your Goal
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When will you start? «
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How will you gauge your progress? When? Using which metrics? C\ “’A \}_)ﬂe(( P4
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What specific actions will you take to achieve your goal? Who can help you?

“DvVl down wHB \\\\JE\ﬁbei
wWedy G \ﬂC) ?
UNVAS S(C‘\m 7

RS fGnge v Wiltage, Coler, e , model et

‘ (P(\\{ Clune e -
. N T AW Wl Ma i
(W€ Sx\uaﬂcmnf) 6\““3 i MIGMET - Drices

- Do+ \’JUL/) WS o VUL - he intenteng|
DY Lmy dad) wee WPOX2 Cd Ave L
Vg oy WO+ oW Ay e e trer

Potential Challenges? Patential Solutions?
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