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SERVICE OPERATIONS ASSIGNMENT — ACTION PLA

o Time bound

{:9 Relevant

000

NPl next 6\0 ACMY, L wWoudd Lk, AD yOCvease
Moy Howrs By 209,

. —

- e —

- - . i e

How does this goal align with or support your dealer’s vision? . |
What are the BENEFITS of achieving your goal? What are the CONSEQUENCES if you don’t?

Why is this goal important to you?
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FIXED OPERATIONS 2 — SERVICE

What specific actions or steps will you take to accomplish your goal? What will you do differently or

improve?

For each, be sure to include necessary resources, who is accountable, the measurable result,

and dates.
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SERVICE OPERATIONS HOMEWORK - ACTION PLAN

How will you track your progress? Where will you find the information? How often will you checkin?
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Potential Obstacles?
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BOTTOM LINE! What is the financial impact (expressed in dollars) of achieving your goal?
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CONGRATULATIONS! You’ve accomplished your goal! You added or adjusted policies, procedures, and
behaviors. Now what? How will you ensure you and your staff do not fall back into the previous habits

that produced poor results? Be specific.
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